Commercial-in-confidence


Representative Agreement
This agreement is entered into on this date of …., 2011.
Between
 ……………., a company  duly organized and existing under the law of…..  and having its registered office at………….  (hereinafter referred to as  )

And

HST YANARTAS ITHALAT VE IHRACAAT  LTD.STI, a company duly organized and existing under the laws of Turkey and having its registered office at Istanbul CAD, AHMET YANARTAS IS MERKEZI NO : 153 KARATAY / KONYA / TURKIYE(hereinafter referred to as 
‘’HST YANARTAS’’)
1-OBJECT
…….. gives HST YANARTAS  the exclusive representation of …..’s products in Turkey and HST YANARTAS will sell  …….’s products in Turkey.
The products are …..
2-OBJECTIVES
This representative agreement is valid until end of 2014 and will be renewable from year to year.

3-SALES PROCEDURE

HST YANARTAS sends a request to…...
……… will send all quotations to HST YANARTAS directly.
Then HST YANARTAS will send back the quotation with possibility annotation (too high,too low,…) and check that quotations matches with the customer requirements.
All ……’s prices are FCA.
4- COMMISSIONS
When ……..products are sold in Turkey.
HST YANARTAS takes ….. commission of final price of …. ‘s products for every sales .

When Letter of Credit is opened to ….. by customer,
……. sends whole commission to HST YANARTAS within four days.
If HST YANARTAS doesnot receive commissions on time from ….,

HST YANARTAS can apply to Turkish Goverment so as to forbid ….’s all activities in Turkey.
 5- OBJECTIVES
This licence is valid until end of 2014 and will be renewable from year to year.

HST YANARTAS                                         

ITHALAT VE IHRACAAT LTD.STI                      
